
1. Streamlined lead tracking

With Jira, you can create custom workflows to track leads through every 
stage of the sales process. This ensures that no lead falls through the 
cracks and that each one receives the attention it deserves.

2. Centralized lead information

All lead data is stored in a centralized location, allowing sales teams to 
access crucial information, from contact details to lead history. No more 
digging through scattered spreadsheets or emails.

3. Customized lead forms

Jira allows you to create customized lead capture forms, ensuring you 
collect the specific information you need from potential customers. 
Tailor forms to match your industry, product, or service requirements.

4. Automation and alerts

Set up automation rules to trigger actions when specific lead 
conditions are met. Receive real-time alerts when a high-priority lead 
comes in and respond promptly.

5. Collaboration made easy

Collaborate seamlessly with your sales team. Share leads, assign tasks, 
and communicate within the platform. This can help foster better 
teamwork and efficiency.

6. Analytics and reporting

Gain insights into your lead generation efforts with robust analytics 
and reporting tools. Track conversion rates, monitor sales team 
performance, and identify areas for improvement.

Call +44 (0) 845 459 9530 or visit Eficode.com to find out more.

USING JIRA FOR 
LEAD GENERATION 
 
If you’re considering Jira for lead generation, you’ll first need to pitch it to your 
manager. To help you do this, we've compiled a list that can be used as part  
of your business case.

Top features of Jira for lead generation:



Pitching Jira to your manager

7. Integration capabilities

You can integrate Jira with other essential tools like CRM systems, email 
marketing platforms, and lead scoring tools to create a cohesive lead 
generation ecosystem.

8. Scalability

Jira grows with your business. Whether you're a small startup or a large 
enterprise, this tool is designed to scale and adapt to your evolving lead 
generation needs.

9. Customization and flexibility

Tailor Jira to fit your unique lead generation process. Customize fields, 
workflows, and automation to align with your team's workflow.

10. Proven success stories

Explore case studies and success stories from other sales teams that 
have embraced Jira for lead generation. See how it has transformed their 
processes and improved their sales pipeline.

Call +44 (0) 845 459 9530 or visit Eficode.com to find out more.

Improved lead management
Emphasize how Jira streamlines lead 
tracking and centralizes information.

Incorporate these points into your pitch, and you'll demonstrate how Jira can revolutionize your lead 
generation efforts, driving more conversions and revenue for your sales department.

When pitching Jira to your manager, be sure to highlight these key points:

Efficiency and collaboration 
Highlight how the tool enhances 

collaboration within the sales team and 
ensures everyone is on the same page.

Data-driven insights 
Discuss the value of analytics 

and reporting in making 
informed decisions.

Integration potential
Explain how the tool can 
seamlessly integrate with 

existing systems.

Customization
Highlight the flexibility of Jira 
to adapt to your team's needs.


